
 
 
 

How I Went From $0 to $2,000 per Month in Adsense Revenue (and How 
You Can Too) 

 
Back in the mid-2000s, the holy grail of making money online was Adsense. 
There were online “courses” galore on how to automate the production of blogs, 
slap some Adsense ads on them, and wait for the checks to roll in. 
 
Well, the profile of Adsense has died down in recent years, but placing ads on 
your site is still the most "passive" form of Internet marketing. It’s a pretty 
straightforward process: 
 

  Put up a website 
  Add content 
  Start getting traffic  
  Place Adsense ads on your site in a way that encourages visitors to click on 
them  
  Google sends you a check once a month!  

 
If you get a decent amount of organic (free) searches to your site and place your 
Adsense ads in the right places, you can generate a good income hands-free. 
Combine that with sales of your own products and affiliate products, and you’ve 
got a pretty good online income! 
 
I know this from experience. My sites have gone from generating $300 per month 
in Adsense revenue six months ago to generating $2,000 per month recently.  
 
Here's a screenshot of my September 2010 earnings: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
 
PLEASE don't think I'm bragging by showing you that screenshot. I’m not here to 
brag – my point in showing you this screenshot is to prove that it IS possible to 
earn a decent income from ads, even if you don't get a huge amount of traffic to 
your site. I want to inspire those of you who are just starting out! 
 
So, here’s what I'm going to cover in this post: 
 
 What exactly is Adsense, and how is it different from Adwords? 
 How I went from making $0 to $2,000 per month in Adsense earning 
 3 steps to setting up a profitable Adsense site (good tips for newbies) 
 
What Exactly is Adsense? 
 
Adsense is the name of Google’s advertising program for website owners. 
Basically, it’s the program that allows website owners to place ads on their site, 
and make money every time someone clicks on the ad. 
 
If you’ve ever seen the words “Ads by Google” on a website, you’ve seen 
Adsense. Here are two examples of sites that make use of Adsense ads (I’ve put 
a red box around the Adsense ads):  
 
Anguilla-Beaches.com 
 

 
 
 
 
 
 
 
 
 
 



 
AsktheBuilder.com 
 

 
 
Placing Adsense ads on your site is very easy. Here are the general steps: 
 

1. Sign up for an Adsense account 
2. Choose the size and type of Adsense ads you want to display on your 

website(s) 
3. Copy and paste the Adsense code onto your site  
4. Within 5 minutes Google will start showing ads on your site 

 
Note that Google has some rules that you need to abide by when applying to 
Adsense.  
 
Here are Google’s Adsense rules. You need to: 
 
 Own a website (duh!) 
 Be over 18 years old 
 Own a site that complies with Google’s Adsense policies (e.g. your  
 site can’t contain certain kinds of content, like porn, gambling, etc; you  
 can’t click on your own ads; etc.)  
 Have owned your site for at least 6 months (NOTE: this only applies if 
 you live in countries like India or China. If you live in a Western country, 
 you’re probably okay.) 
 
How Ads Are Placed on Adsense Sites 
 
So how does Google decide which ads to show on your site? By scanning the 
content on your web pages and matching the theme of your content with the ads 
it has in its inventory. 
 
For example, you can see in the Anguilla-Beaches.com screenshot above that 
one of the ads says “Hotels in Anguilla”. Google would place that ad on the page  

http://www.google.com/adsense
http://www.google.com/adsense/support/bin/answer.py?answer=48182


 
after scanning the page’s content and determining that “Anguilla hotels” is a good 
fit for the content. All of this is done automatically by Google’s algorithms, for 
every single page on every website that displays its ads.   
 
How Google Pays Adsense Advertisers 
 
The Adsense revenue model is based on “cost-per-click”. In other words, 
whenever a visitor clicks on an ad on your site, the advertiser who has placed 
that ad (through Google) has to pay Google a specific amount (more on that in a 
second). Google keeps part of that amount, and passes the rest on to the owner 
of the site that hosts the ad. 
 
How much of the ad revenue does Google pass along to the site owner? For a 
long time Google wouldn’t tell anyone, but in May of 2010 a post on the Inside 
Adsense blog revealed the share that they give to website owners: 68%.  
 
If you’re planning to make Adsense a major part of your online income, this is a 
good number to know – because it allows you to predict how much revenue you 
can generate from given keywords (see 3 Steps to Setting Up a Profitable 
Adsense Site below). 
 
How is Adsense Related to Adwords? 
 
The flip side of Adsense is Google’s advertising program called Adwords.  
 
When you sign up for Adsense, Google pays you every time someone clicks on 
an ad on your site. When you sign up for Adwords, you pay Google every time 
someone clicks on an ad that you’ve placed online.  
 
Here’s how you would use Adwords for the first time: 
 

1. Sign up for an Adwords account.  
2. When signing up for the account, Google is going to ask you to do the 

following: 
a. Choose keywords to advertise on. The keywords you choose will 

tell Google which search engine pages and websites they should 
place your ads 

b. Write your ad copy (i.e. the text of your ad) 
c. Assign a “landing page”. This is the page on your site that people 

will land on when they click your Google ad 
d. Register your credit card details. (Google charges your account 

every time a dollar threshold is reached in your account) 
 
The Adwords program allows site owners to advertise in a couple of ways: 
 
 On Google Search. Google Search is basically the page that comes up when 

you do a search on Google.com (or your country’s equivalent). 
 
 

http://adwords.google.com/


 
 
If you’ve never noticed it before, do a search on Google and look at the top and 
right side of the results page. When you advertise under Google Search, that’s 
where your ads will show up (under the words “Sponsored Links”).  
 
Here’s an example of what comes up when I do a search for “buy surfboard”: 
 

 
In the screenshot above, I’ve put a red box around the Adwords ads. If you 
owned a website that sells surfboards, you could choose the keyword “buy 
surfboard” in your Adwords account, and whenever someone searched “buy 
surfboard” on Google, your ad would appear. And when people clicked on your 
ad they would be taken to the page on your site that you specified in your 
Adwords account.  
 
 On Google’s display network. This used to be called the “content network”, 

and consists of thousands of sites that have signed up for Google’s Adsense 
program (there you go – we’ve come full circle!) 

 
When you advertise on the display network, you can also choose keywords to 
advertise on (just like on Google Search). The difference is that Google matches 
the keywords you’ve specified with individual web pages in the display network. 
They display your ad on pages that they feel are closely related to the keywords 
you’ve specified in your Adwords account.      
 
To make this a little more concrete, let me explain how I use Adsense and 
Adwords, and how I’ve managed to dramatically increase my Adsense earnings 
in the past six months.  
 
How I Went From $0 to $2,000 per Month in Adsense Earnings 
 
My path from no Adsense earnings in October 2008 to $2,053.70 in September 
of 2010 was not an easy one. As you can see from the graph below, it took quite 
a while for me to get to $1,000 per month, but since then my Adsense earnings  



 
 
have increased rapidly. I’m on track to match September’s earnings in October, 
and I expect those earnings to only increase in coming months. 
 

Adsense Earnings (Oct 2008 to Oct 2010)
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Here’s how the numbers break down monthly: 
 

Month         Adsense Earnings 
 

Oct 2008  $0.72 
Nov 2008  $67.72 
Dec 2008   $34.89 
Jan 2009  $66.77 
Feb 2009  $146.79 
March 2009  $237.59 
April 2009  $335.38 
May 2009  $226.03 
June 2009  $139.81 
July 2009  $174.08 
August 2009  $177.74 
Sept 2009  $279.62 
Oct 2009  $314.93 
Nov 2009  $373.28 
Dec 2009  $307.43 
Jan 2010  $427.68 
Feb 2010  $280.92 
March 2010  $373.8 
April 2010  $612.81 
May 2010  $907.51 
June 2010  $1664.57 
July 2010  $1308.47 
Aug 2010  $1524.64 
Sept 2010  $2053.7 

 



 
 
So how did I achieve these earnings? 
 
I started three years ago with one website. I was determined at the time to build a 
solid “authority” website (i.e. a site that covers all angles of a topic), so I added 
over 100 pages of content to the site. 
 
At the time I built the site, I wasn’t even aware of Adsense, and decided to wait 
until I had some decent traffic before learning how to display ads.  
 
BIG mistake #1! Waiting too long to put ads on my site. I think that everyone 
should put Adsense on their site as soon as their site is indexed.  
 
(Note that I said “as soon as the site is indexed”. I’ve heard that slapping the 
Adsense code on your site before your site is indexed can cause a delay in 
Google showing ads on your site. I’m not sure if this is true or not, but I prefer to 
play it safe with Google. To know when your site has been indexed by Google, 
sign up for a Google Webmaster Tools account.)    
 
In retrospect, I know I missed out on hundreds of dollars of revenue by not 
slapping Adsense code on my pages sooner.  
 
So, after launching my first site I just let it sit there for a while, and then moved on 
to something else (learning about affiliate marketing). 
 
BIG Mistake #2! I spent a lot of time building a site thinking that the dollars would 
just start “flying into my pockets in my sleep”, as those cheesy make-money-
online sales letters say. Then I got bored, tired, and disappointed, and moved on 
to another way to make money online.  
 
Lesson learned: getting organic (free) traffic takes time (see “My Top 6 Tips for 
Maximizing Adsense Revenue” below), and placing Adsense ads on your site is 
no guarantee that people will click on them!  
 
My Adsense revenue started to increase only after a couple of things happened: 
 
  I was getting a good amount of consistent traffic to my sites 
  I started positioning Adsense ads “strategically” on my sites 
  I started “arbitraging” my PPC traffic 
 
As well, it didn’t hurt that I added more sites to my portfolio, which meant more 
traffic.  
 
But let me get back to that “arbitraging” thing. It’s a pretty intriguing concept – 
one that some people have implemented very successfully. 
 
 
 

http://www.google.com/webmasters/tools/


 
 
Adwords to Adsense Arbitrage: Trading Quarters for Dollars 
 
Some people (myself included) use Adwords in conjunction with Adsense to 
“trade quarters for dollars”. Allow me to explain what that means by telling you 
about a man named Sunny Hills. 

 
Sunny owns a “positive thoughts” website 
that’s been around for a number of years. 
At the very top of his site’s homepage, 
Sunny has a prominent email opt-in box – 
so his site’s main objective is to get visitors 
to sign up for his daily newsletter.  
 
Once people sign up for Sunny’s 
newsletter he sends them regular emails  

directing them back to pages on his website. And what do you think figures 
prominently on those web page? Adsense ads! 
 
But here’s the thing that’s a little unusual about Sunny’s system: he advertises on 
Adwords to get people to his homepage in the first place. So, he’s basically 
playing a game of arbitrage with Adwords. 
 
Here’s how Sunny is making money by using Adwords and Adsense 
together: 
 
→ Someone searches Google on a keyword like “positive affirmations” 
→ They see Sunny’s ad on the Google results page, and click on the ad 
→ They land on Sunny’s homepage, see the big email opt-in box, and opt in 
→ Sunny sends them regular emails via his autoresponder, informing them that a 
new “daily affirmation” is available on his website 
  
In his “thank you for signing up” email, Sunny says: 
 
“Each Day, I'll send YOU a Link to one of my special PRIVATE web pages.” 
 
I’ll bet you will, Sunny! And that page will be filled with Adsense ads! 
 
 
 
 
 
 
 
 
 
 
 
 

http://www.sunnythoughts.com/
http://en.wikipedia.org/wiki/Arbitrage


 
Here’s what one of Sunny’s web pages looks like (notice the Adsense blocks, 
which I’ve put a red box around): 
 

 
 
The key with this strategy, though, is that to make money you either have to have 
(1) really cheap Adwords cost-per-click, or (2) other ways to monetise the 
Adwords traffic that you are paying for. 
 
I use strategy #2: I get people onto my list by paying for traffic through Adwords 
(and Yahoo! Search Marketing), then once a person is on my list I send them 
regular emails directing them back to my website.  
 
Note: I don’t “spam” people on my lists by continuously trying to get them to buy 
something from me or click an Adsense ad. Most of the web pages I send my 
subscribers to have useful content that they want to read (for example, related to 
a health condition). But by strategically placing Adsense on pages full of useful 
content, you can guarantee that a certain percentage of people who visit that 
page will click on an ad.  
 
What percentage of visitors can you expect to click on an ad? Well, that varies 
dramatically from site to site, but across all of my sites I average a 7% 
clickthrough rate. In other words, if one of my web pages is viewed 100 times, 7 
ads on that page will be clicked.    
 
Regardless of the clickthrough rate, you want to make sure that you’re getting the 
highest click price. This is something that I’ve only really focused on lately. A 7% 
CTR is good if you’re making $0.50 per click. But it’s GREAT if you’re making 
$5.00 per click!   
 



 
 
So where do you get started in finding these $5.00 clicks? In the next section, I’ll 
describe that step-by-step, based on what I’ve learned about Adsense over the 
past couple of years. 
 
3 Steps to Setting Up a Profitable Adsense Site 
 
If you’ve downloaded my free niche research report, you know that I recommend 
newbies concentrate on serving the needs of a niche audience, instead of 
starting out by picking products to promote. 
 
Why?  
 
Because products are too unpredictable – they can get pulled off the market, 
become uncompetitive, etc. But niche audiences will never go away. Once you’ve 
chosen the niche audience you want to serve, you can test dozens of products 
that fill their range of needs. 
 
So once you find a profitable niche, how do you know which keywords to focus 
on to maximize your potential return? 
 
If you're thinking about setting up niche Adsense sites, you've probably 
encountered the #1 question that newbies ask: "How do I find high-paying 
Adsense niches?" After all, if you're going to put effort into setting up niche 
websites, you don't want all of your clicks to pay $0.03! (Like one of my sites )  
 
In this section I'll show you the steps I follow in setting up websites with Adsense, 
including finding high-paying Adsense keywords. The steps fall into these 
categories:  
 
  Keyword research 
  Competition analysis 
  Setting up your website 
 
And at the end of the section I’ll give you 6 tips for maximizing your Adsense 
earnings, based on my own experience. 
 
Step #1: Keyword Research 
 
Proper keyword selection is essential to high Adsense earnings, because the 
keywords you choose will determine (a) how much you’re paid per click, and (b) 
how quickly your web pages rank in the search engines (so you can start getting 
free traffic).  
 
In an ideal world, you would find keywords that have a combination of high cost-
per-click (CPC) and high search volume. This would result in a river of cash 
flowing into your Adsense account each month. 
 

http://www.keywordsblogger.com/subscribe-to-my-free-60-page-niche-research-report
http://www.keywordsblogger.com/should-i-enter-this-market-7-questions-for-information-marketers


But there’s one small problem with high CPC/high search volume keywords: 
everyone wants to rank for them! So, you might have to settle for keywords with a 
lower CPC, and less search volume. 
 
But I’m getting ahead of myself. Let’s back up a little and start at the beginning.    
 
Step #1a: Choose Your Niche Terms 
 
If you already know the audience that you’ll be targeting, along with the problems 
they face in their lives, start by writing down the broad terms that describe those 
problems.  
 
For this example, I’m going to focus on my primary target audience (overweight, 
middle-aged males). To find a list of such problems, I Googled the phrase “health 
problems of middle aged men”, and found a useful list on this site (coincidentally, 
this site is also a great Adsense case study. Notice how the site blends Adsense 
ads seamlessly with its content? I’ll bet the clickthrough rate on the ads is 
through the roof!)  
 
So here’s a preliminary list of health problems suffered by middle-aged men: 
 
 Manopause 
 Andropause 
 Testosterone therapy 
 Coronary heart disease 
 Enlarge prostrate 
 
For the purposes of this example, I’m going to limit my list to 5 terms. But when 
doing this exercise for your own site(s), you’ll want to build a large list of terms 
(dozens or hundreds). 
 
Step #1b: Use Google’s Keyword Tool to Expand Your Terms 
  
Now that you have your “seed list” of niche terms, you’ll want to expand that list 
using Google’s keyword tool. 
 
In the screenshot below you can see that I’ve typed in one of the terms from my 
list (“testosterone therapy”), and checked the box where it says “Only show ideas 
containing my search terms”. This is important: if I had not checked that box, 
Google would return a bunch of broad terms that it thinks are related to 
“menopause”, NOT keywords that include the term “menopause” itself. We want 
to keep things simple now. 
 
 
 
 
 
 
 

http://www.middle-aged-men.com/health-issues.html


 
 
Here’s what comes up when I click the “search” button: 
 

 
 
Note that I have done two things to modify the search results: 
 
(1) I clicked on the text “Global Monthly searches”, so the keywords would be 
sorted from highest to lowest search volume. This is important, because we want 
to get a sense of how much volume the most popular keywords have. 
 
(2) I chose to display the cost-per-click for each keyword. I did this by clicking on 
the “Columns” button above Local Search Trends, and choosing “Estimated 
Average CPC” from the list. 
 



 
I wouldn’t consider this to be a great term, for two reasons:  
 
 It has poor distribution of search volume. I like to see terms that have a large 

number of high-volume keywords. In this case, only the keyword “testosterone 
therapy” has decent search volume (18,100 global searches per month). The 
rest of the keywords – the “long tail” ones – get no more than 1,000 global 
searches per month. 

 
 The cost-per-click is relatively low. If advertisers are paying $2.82 for the term 

“testosterone therapy”, that means you’ll get $1.92 (68% x $2.82) every time 
someone clicks a testosterone therapy ad on your site. That’s not bad, but 
I’ve seen better (on one of my weight loss sites I’ve had payouts as high as 
$5.00 per click).  

 
But let’s move on with the example. The next thing I would do is to download this 
list of keywords (by clicking on the “Download” button just above the Keyword 
column), and save it on my desktop as an Excel file.  
 
OPTIONAL: Step #1c: Find High-Paying Keywords Through Adsense Databases   
 
With the flourishing of the “Made for Adsense” industry, LOTS of websites have 
emerged that provide a list of the highest-paying Adsense keywords.  
 
Although this is a “bass-ackwards” way of building an online business (in my 
opinion), I know that some people just want to cut to the chase and find the 
highest-paying keywords, no matter what the niche. 
 
So, here are a couple of websites that I’ve come across that list the top Adsense 
keywords (note: I’m not endorsing these sites): 
 
Web Design Hot 
Orange Copper 
 
Here are a few examples of the insanely high-paying keywords from the first site: 
 

Keyword     Cost per Click 
 

        Purchase Structured Settlements    $53.48 
        Mesothelioma Lawyers San Diego    $51.47 
        Secured Loan Calculator     $51.35 
        Structured Settlement Investments    $50.45 
        Endowment Selling      $50.35 
 
That’s right - $53.48 PER CLICK.  
 
 
 
 
 

http://google.about.com/od/m/g/mfadef.htm
http://www.webdesignhot.com/uncategorized/top-100-high-paying-google-adsense-keywords-list-2010/
http://orangecopper.com/blog/list-of-200-highest-paying-adsense-keywords-updated-list-2010


 
Step #2: Competition Analysis 
   
As I mentioned in the previous section, one of the challenges of finding good 
Adsense keywords is the fact that many high volume/high CPC keywords also 
have a TON of competition.  
 
When doing competition analysis, your goal is therefore to find keywords that 
satisfy this formula: 
 

High Search Volume + High CPC + Low Competition 
 

What do I mean by “low competition”? Put simply, it means the number of pages 
on other sites that are optimized for a specific keyword term. 
 
A web page is “optimized” for a keyword term if it meets these criteria: 
 
 The keyword is used in the page’s title tag  
 The keyword is used in the page’s URL 
 The keyword is used (naturally) several times through the body of the 

page 
 

This is just a partial list. For the full-meal-deal, check out this awesome post on 
the SEO Moz blog entitled “Perfecting Keyword Targeting & On-Page 
Optimization”. 
 
Steps to Doing Competition Analysis 
 
So we’ve established that you want to find keywords that have good search 
volume, high CPC, and low competition.  
 
From the work we did in Step #1a, we already have a list of keywords with 
volume and CPC estimates. Now we need to analyze those keywords to 
determine how competitive they are.  
 
There are a couple of ways you can do this: the painful way, and the not-so-
painful way. 
 
The Painful Way to Do Competition Analysis 
 
The manual way to figure out the competition for your keywords is to do what’s 
called an “allintitle” search on Google. 
 
“Allintitle” (“all in title”) refers to the number of web pages ranked in Google that 
have a target keyword in the page’s “title tag”. The title tag is where you place the 
“title” of your web page, and it’s the text that you see at the top of a web page 
when you load it in your browser. Here’s an example from the MayoClinic.com 
website, which ranks first for the term “testosterone therapy”: 
 
 

http://www.seomoz.org/blog/perfecting-keyword-targeting-on-page-optimization
http://www.seomoz.org/blog/perfecting-keyword-targeting-on-page-optimization


 
 
 If that’s hard for you to see, the page title says “Testosterone therapy: Key to 
Male Vitality? MayoClinic.com”. 
 
The important thing to note here is that MayoClinic.com has included the 
keyword “testosterone therapy” in their page title and, more importantly, included 
it at the beginning of their page title (this is especially important for optimizing the 
title tag). 
 
So when you analyze your Adsense competition by doing an “allintitle” search on 
Google, you’re checking to see how many other web pages Google finds with the 
keyword in the page title. 
 
Here’s how you do an “allintitle” search: 
 

1. Type your target keyword in Google, making sure to enclose the keyword 
in quotation marks (so instead of just typing in testosterone therapy, you 
would type in “testosterone therapy”). 

 
2. On the results page, look directly below the search box and make a note 

of how many results were returned. 
 
Here’s the result I got on Google: 
 



 
The keyword “testosterone therapy” has 181,000 results, which means that 
181,000 web pages use that term in the page title.  
 
Now, before you think this all hopeless and start looking for a government job, let 
me say this: 181,000 results is not the worst I’ve seen. And I currently rank on the 
first page of Google for keywords that have just as much competition, AND get 
higher search volume. It just takes more time and effort to rank for such terms. 
But when you’re starting out, you’ll want to target keywords that have less 
competition. 
 
So competition analysis is pretty simple, huh? Just two steps. But when you have 
hundreds (or thousands) of keywords, this process can become pretty arduous. 
That leads us to a discussion of the less painful way to do competition analysis.  
 
The Less Painful Way to Do Competition Analysis 
 
If you want to do competition analysis on a lot more keywords, you need to 
automate the process. One of the best tools for doing this is Market Samurai. 
 
A full demo of Market Samurai is beyond the scope of this post, so if you’d like to 
learn more, I recommend you download a free trial of Market Samurai, and view 
the tutorial videos that come with the free trial.  
 
Tip: if you want to free your time even more, hire a freelancer to do competition 
analysis using Market Samurai. That’s what I do – one of the people I employ in 
the Philippines uses Market Samurai, among other tools, to guide the SEO 
strategy for my sites.  
 
If you’d like to try out a freelancer, I highly recommend the freelance website 
www.Scriptlance.com. I’ve tried all of the major freelance sites (Elance,  
 

http://www.marketsamurai.com/
http://www.marketsamurai.com/
http://www.scriptlance.com/


 
 
Guru.com, RentaCoder, etc.) and in my experience Scriptlance has the best 
combination of competent and reasonably-priced freelancers.  
 
Step #3: Setting Up Your Adsense Website 
 
Instead of blathering on in this section (I’ve already done that enough in this 
post!) I encourage you to download Joel Comm’s free Adsense Secrets e-book. 
It’s an awesome resource on how to set up an Adsense website, and it’s 
completely free. 
 
And here are a few points about setting up a site with Adsense, based on my 
experience: 
 
 Build your website(s) on Wordpress. Wordpress is free software that lets 

you set up a website relatively quickly and easily. Running a website that is 
built on Wordpress doesn’t require any technical knowledge (like knowing 
HTML), and if you get a hosting account through a company like Bluehost 
(which is the company I use), you can install Wordpress on a domain in less 
than a minute with the click of a couple of buttons. 

 
Here are two great Wordpress “themes” that can help get you ranked in the 
search engines quicker: 
 
 Socrates Wordpress theme. I recently started using this theme on a 

number of my niche websites. It’s a great theme for easily implementing 
Adsense ads and Clickbank affiliate products. It’s a Wordpress theme 
(which means it’s optimized for the search engines), and if you’re 
technically challenged like me, it’s an awesome way to get started. 

 
 Thesis theme. I use this Wordpress theme on my blog. The biggest 

downside with Thesis theme is that if you want to customize the look of it, 
you need to have some technical knowledge (I outsource that work). But 
it’s great for getting ranked quickly.  

    
 Test different positions for your Adsense ads. This is an extremely 

important point covered in detail in Joel Comm’s e-book. Where you place 
your ads on your web pages can make a HUGE difference in clickthrough 
rates.  

 
Tip: the best placement I’ve seen yet is directly beneath the title of a web 
page’s article (also called the “H1 tag”). Here’s an example: 
 
 
 
 
 
 
 

http://adsense-secrets.com/
http://www.bluehost.com/
http://www.socratestheme.com/
http://diythemes.com/


 
 

 
 
 Use original content on your site(s)! I know that most people wouldn’t 

consider copying content from others, but for those who are trying to build out 
a bunch of sites quickly, the temptation might be to “cut corners”.  

 
If you’re working a full-time job, or just don’t have the time to write articles 
yourself, I strongly encourage you to hire a writer from a freelance site. You 
can hire a writer for as little as $3 per 500-word article (I pay $5, on average) 
from countries like India and the Philippines. Both of those countries have 
masses of people who are unemployed and speak/write English well, so by 
you’ll be getting a good deal while also providing someone with much-needed 
employment.  

 
 
My Top 6 Tips for Maximizing Adsense Revenue 
 
I’ve learned a lot about Adsense in the past two years, and there are a few 
lessons I would pass along to new internet marketers to shorten their path to 
Adsense income: 
 
 

1. Target head terms and long-tail terms. When figuring out which 
keywords you want to target on your site, make sure that you have a good 
mix of high-volume “head” keywords, and lower-volume “long-tail” 
keywords.  

 
Why? 
 
Because long-tail keywords are often less competitive than head 
keywords, which means you can get ranked quicker for long-tails and start 
getting traffic (and Adsense clicks) quicker. 

  

http://www.wordstream.com/long-tail-keywords
http://www.wordstream.com/long-tail-keywords


 
The very first website I put up (around three years ago) now gets ~5,000 
organic visits from the search engines per month. What’s astounding is the 
number of distinct keywords that people type into the search engines to 
make it to my site. 
 
Here’s a pic showing that in the past month, the search engines sent 
4,968 visits to my site. To get to the site, visitors typed in 3,341 different 
keywords. That’s the power of long-tail keywords! 
 

 
 
2. Start building a list. If you have a website, put an opt-in box on it 

immediately, to start collecting email addresses (my favourite email 
marketing company, aWeber.com, has some great templates that you can 
use).  

 
To get your visitors to give you their email address, write up a short report 
(or 7-day e-course) answering some questions that you know is on their 
mind. (For example, on my health websites I have a 7-day e-course on 
“naturals treatments for X health problem”) 
 
As soon as you start getting people on your email list, start adding email 
messages to your aWeber.com autoresponder, driving people back to new 
articles on your site that have….Adsense ads on them (along with useful 
content, of course)!  

 
3. Link Adsense with your Google Analytics account. By linking Adsense 

to Google Analytics, you'll be able to tell exactly which pages are bringing 
in your Adsense revenue, and which are not. Then you can make changes 
to the pages that are not bringing in revenue, to see if that gets your 
visitors clicking more often. 

 
In the screenshot below you can see the Adsense section of my Google 
Analytics report, which shows the total revenue that one particular site has 
earned in Adsense this month, which specific web pages brought in the  



 
 
most revenue (under “Top Adsense Content”), etc. This is crucial 
information for increasing your Adsense revenue. 

  

 
 
 

4. Diversify. One of the keys to growing your Adsense income is 
diversification - because it's impossible to predict with any certainty which 
of your sites are going to rank quickly, and you also don't know exactly 
which sites will have the highest cost-per-click (CPC). Also, in my 
experience, the CPC you get on your ads will vary from day to day. (For 
example, on one of my sites I've seen payouts vary from $0.03 to $2.00 
per click!) 

 
I currently have about a dozen websites that make money (with about two 
dozen more in the process of being built by my outsource team). But not 
all of those sites make money equally – some make MUCH more through 
Adsense than others.  

 
Here’s the distribution of earnings on my top five Adsense sites: 
 
Site (Ranked by Adsense Earnings)    % of Total Monthly Adsense Income 

 
   1    58%     

   2    33% 
   3    2% 
   4    2% 
   5    1.5% 

 
As you can see, the vast majority of my income comes from two sites. But 
there’s a “long tail” of other sites that contribute a small amount of 
Adsense revenue each month – and the revenue is growing every month. 



 
So here’s my suggestion: once you have a site set up solidly (i.e. 10-20 
pages of good-quality content, a good amount of backlinks pointing at the 
site), move on to setting up your next site.  
 

5. Read the free Adsense Secrets e-book. As I mentioned in the previous 
section, this is a 200-page e-book that used to cost $97, but is now free. 
The author (Joel Comm) is a master at Adsense, and while the e-book is a 
little dated (it was published in 2008), there are some absolute nuggets of 
gold in it, including case studies of websites with clever ad placement. If 
you’re serious about Adsense, this book is a must-read. And did I mention 
it’s free?   

 
6. HAVE PATIENCE. One of the biggest mistakes I see newbies making is 

giving up too early. They put up a site, and if it doesn’t start getting traffic 
and Adsense clicks within a week, they abandon the site and move on to 
something else.  

 
In my experience, it takes at least 3 months of building backlinks to a site 
to get it ranked well in Google (that’s after setting up the site, and adding 
10-20 pages of content to it).  
 
Note: it takes me 3 months to get a site ranked that has medium-
competition keywords. It’s possible to rank for low competition keywords in 
a matter of days (or a couple of weeks).  

 
 
Summing Up 
 
Adsense is the ultimate passive income – it doesn’t require your site visitors to 
take out their credit card or download anything, and you don’t have to provide 
customer support. You just paste some code onto your site, and Google mails 
you a check once a month! 
 
But maximizing Adsense revenue, to a point where it’s a full-time income, takes 
planning upfront, and analysis as you go along.  
 
I hope the lessons in this post have encouraged you to look at Adsense in a new 
light, and consider using it as a nice complement to other online income streams. 
 

http://adsense-secrets.com/

